
Operating since 1998 throughout Asia Pacific, Europe and North America B2BE delivers electronic 
supply chain solutions globally. The B2BE team speak over 17 languages and operate in 20+ coun-
tries and regions.

B2BE’s products and solutions span several business functions targeting finance, procurement and 
transactional environments, all providing process improvement and cost savings.www.b2be.com

About
B2BE

How does the Dynamic Discounting solution integrate with our 
existing procurement and payment systems?

Contact B2BE today to start your journey towards transforming your procurement and finance operations, 
driving sustainable growth, and fostering a robust and resilient supply chain with Dynamic Discounting.

What are the specific benefits of implementing the Dynamic 
Discounting solution in terms of optimizing cash management 
and strengthening supplier relationships?

Can the Dynamic Discounting solution 
accommodate our diverse supplier base and 
varying payment terms?

How does the Dynamic Discounting solution 
ensure data security and protect sensitive 
financial information?

What level of automation does the Dynamic 
Discounting solution offer in terms of invoice 
validation and approval processes?

How does the Dynamic Discounting solution 
handle discrepancies or disputes in invoices and 
payment terms?

What is the implementation timeline and process for 
integrating the Dynamic Discounting solution into our current 
operations?

Dynamic Discounting is a powerful solution that enables buyers to optimize their cash 
management while strengthening their relationships with suppliers. With Dynamic 
Discounting, the process of early payment for invoices becomes even easier and more 
flexible, providing tangible benefits for buyers. If your business is considering implementing 
a Dynamic Discounting solution as a buyer, there are several key steps and considerations to 
keep in mind as part of the implementation process.

BUYER DYNAMIC
 DISCOUNTINGFirst Steps

What are the costs associated with implementing and maintaining the Dynamic 
Discounting solution, and what is the expected return on investment (ROI) in 
terms of improved cash management and supplier relationships?
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